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Business simulations

Mporpamma
“BbIMrpbllLHbIE CTPATErMM
paboTbl ¢ knueHTamm”

B CUCTEME NPOrpPaMM

Acceccment: SalesPro
OcHoeHas nporpamma: 2 aHs

Koyuunr:
Follow—up 1-2 gns

Mporpammbl, pekoMeHayembie A0
NPOXOXAEHMs TPEHUHIA:

- MpodeccuoHanbHbie
HABBIKM NpoAMKMU, 3 AHS
(Professional Selling Skills)

- Haebiku pa6ortbi ¢
KJIIOYEBbIMU KSIMEHTAMM,
2 pus (Account Development
Skills)
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BbinrpbilwHbie cTpaTermm
PAbOThI C KNIMEHTAMM

Ceityac paboTta npojaBlia NpeBpaTujiach B
UTPY C O4eHb BBICOKMMU CTABKAMU — KITMEH-
Ta MOXHO MOJYYUTh UJIU TIOTEPSITh HE TOMb-
KO B KOHIIe (hPMHAHCOBOIrO Troga, HO U B
J1100011 MOMEHT.

A TIOCTOSTHHO M3MEHSsIIo1Iasicsl OM3Hec-cpena
Jie1aeT JOJIrOCPOUYHbBIE OTHOIIEHUS C KJIMEH-
TaMM 0oJiee BaXHBIMM, yeM Korjga-aubo. U
IUISI TOTO, YTOOBI MOCTPOUTH TaKUe B3aUMO-
OTHOIIEHHSI, Ballly MPOAABLI TOJIKHBI TIPO-
naBathb crpaternyecku. OHU TOJKHBI TOHU-
MaThb BCE O CBOEM KJIMEHTE, CTPOro Mpuaep-
JKMBaTbCsl BBIOPAHHOM CTpaTeruu, 4TOObI
BECTH 1 COXpaHSITb CBOI OM3HEC.

DTOT ceMUHAp pa3padoTaH AJisl NPOJABLIOB U
MEHEIXEPOB, KOTOpblE YyxXe 00sa1aiT
COJIMIHOM 0a30ii B BM/Ie HABBIKOB MPOJIAX U
TOTOBbI ClEJaTh €LIE OAMH Liar BIEPEX:
0oJiee CTpaTerMueckui NoaXo /Uil MaKCH-
MaJIbHOTO YBEJIMUEHUSI BO3MOXHOCTEN TIPO-
JaX W YJIy4yUIeHWS OTHOLUEHUH C KIIMEHTa-
MH.

CeMMHap OCHOBaH Ha MOCJAETHUX UCCIeN0-
BaHMsIX Achieve Global o a¢gdekTuBHOCTH
npoaax, oOydyaeT YYaCTHUKOB TISITH-
LIAroBOMY IIpOLiecCy Pa3pabOTKU CTPATEruu
paboThI C KIIMEHTOM. DTOT CEMUHApP BBOJIUT
HOBbI€ KOHIEMIMN, UHCTPYMEHTBI U TaKTU-
KU, KOTOPBIE TTPOIABIIBI MOTYT UCTTIOJIb30BaTh
JUTSl TOTO, YTOOBI MOCTPOUTH MPOYHBIE, 10T~
TOCPOYHBIC OTHOILIEHUSI C KJIMEHTaMM B
00CcTaHOBKE BbICOYaiillell KOHKYPEHLIVU.
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Bamm mponaBibr:

- craHoBSITCS 3 (MEKTUBHBIMU B OBICTPOM
ToJIydeHU U 00Jiee BHICOKUX MPUOBbLICIH;

- M3y4yaroT CTPATETUU U TAKTUKN IJIs TIPpU -

00peTeHNM U COXPAaHEHUST HOBBIX KJIM-
€HTOB;

- YBEJMYMBAIOT CBOIO 3(GGEKTUBHOCTD,
CTaHOBSICh OoJiee 3HAIOIIMMU U HaaeX-
HBIMU KOHCYJIBTAHTaMM, HCITOIb3YIO-
IIMMU CTpaTeTMYECKUi MoaXo B pabo-
T€ C KJIMEHTaMU;

Baiiia opranusanmusi:

- yBEIMYMBAET BO3MOXKHOCTH ycCIleXxa B
3aBOEBAaHNM HOBBIX KIIMEHTOB U YBEJH-
YEHMS JIOSUIBHOCTH YK€ CYIIECTBYIO-
IKX;

- COKpallaeT M3AEPXKKHU IOCPEICTBOM

3¢ (PeKTUBHOTO, CTpaTerm4ecKoro
WCTIOJIb30BaHMsI BpEeMEHU, 3aTpaueHHO-
'O Ha TIPOJIAXU;

- JIOCTMTaeT CBOMX OpPraHM3allMOHHbIX
LeJieii uepes 6osee 2 heKTUBHYIO pabo-
TY ¢ Pa3IMYHBIMU KJIMEHTaMU KOMIIa-
HUU.
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DTOT ABYXIHEBHBI CEMUHAp COYETaeT B
cebe (hoKyc Ha IMOTPEOHOCTSIX KIMEHTOB U
BBICOKOYPOBHEBBII CTpaTerMuecKuii mo-
X0, TIpEIOCTaBJIsIsl MpoaaBliaM TUOKUe
MHCTPYMEHTBI U TEXHUKU BEACHUS KITUEHTA.

YyacTHUKM:

-  KOHILECHTPUPYIOTCA Ha pE€aJlruCTUYHOM,
NPOAYKTUBHOM ITPOLECCE €2KETHEBHOI'O
IJIaHUPOBaHUA pa6OTBI C KIIMCHTOM;

- co0upamT KIYeByl0 MHGOPMALIUIO O
KJIMEHTE, YTO SIBJIIETCSI OCHOBOW CTpa-
TErMYeCcKOTo MjiaHa paboThl C HUM;

- CO3Mal0T caM CcTpaTerMyeckuil TuiaH
PaboThI C KTUEHTOM, B KOTOPBIIl BXOJST:
OpHMEHTHMPOBaHHasl Ha KJIMEHTa 1eJib,
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npobiemMa U TpeOOBaHUs KJIMEHTa, Juua, MHTepakTUBHBIA ceMuHap «BBIUMTpHILIHBIE

MIPUHUMAIOLIIME pellleHMs], aKTOPhI, CTpa-  CTPATErMU PabOTHI C KITMEHTOM» IIOMOTAaeT BCeM
TETHsl, MHCTPYMEHTHI M TaKTUKW M 3Talbl  y4aCTHHUKAM MPUMEHSITh ITOJydYeHHbIC HABBIKYU B
padoTHI. cBoeli pabore.
CemuHap:
Conep:kaHue MojayJiei

- COCTOUT M3 CaMOHaCTpauBalrOLINXCsad KOM-
ITIOHCHTOB, KOTOPLIC MOTYT IPUMCHATLCA B
COOTBETCTBUMU C YHUKAJIbHBIMU l'lOTpe6HOC—

Moodyas 1. I[locmarosxa yeau.

OHpeI[C.HGHI/IC ACIICKTOB 6I/I3HCCEI, BJIMAIOLINUX
Ha KOMITaHUIO KJIMCHTA.

TTyTH K IMAEPCTBY Ha PhIHKE. TAMU KITMCHTOB,

Bb100p KOHKpETHBIX 1IeJIeil ¥ TToKa3aTeei - HCMOJIb3YeT Pa3HOOOPA3HYIO METOLOIOTUIO

npoaax. 0o0y4eHMsI, KOTopasl IMOJOMIET BCeM ydac-
THUKAM;

Modyns 2. Onpedenenue 3adau.

OnpeneneHue 3anay s TPOAAXK KIIOUEBbIM
KJIMEHTaM.

AHau3 NoTpeOHOCTe KIIMEHTOB.
Posv mpu NpUHSTUY pellieHUiA.
IMnanupoBaHue pa3BUTHS KOHTAKTA.

- BTIpollecce U3y4eHUs U PUMEHEHUS KOH-
LEMLUMIA U MHCTPYMEHTOB WCIOJb3yeTCs
peaJibHbIi OMBIT U 3HAHUSI YYaCTHUKOB,
MOJIyYeHHBIE TTPY paboTe C KITMEHTaMU.

I/l3y'-lI/IB MHCTPYMECHTBI M TEXHUKHM CEMMHapa

Moodyaw 3. O030p pakmopos, eausowux Ha «BbIMTpBIIIHBIE CTpaTeruu pabOThl ¢ KIMEHTa-
passumue SKkkaynma. MMW», BalllM IPOJABIIbI CTAHYT 00Jiee yBEPEHHbI-

OnpeneneHue U aHaan3 hakTOpPOB. .
- mpolecce B3auMOMENHCTBUSI OpraHU3aluu ¢

) KJIMEHTaMU U KOHKYPEHTaAMU;
Modyas 4. Cocmasaenue cmpamezuu.

OHpC[[CJICHI/Ie MUKPO-CTpaTeruu - MOJY4YECHHUHN 00513aTeILCTB OT KJIMCHTOB,

CocraBieHue TIJ1aHa JeCTBUIA Ha MUKpPO- - IVIAaHUPOBAHUN W CTPATCTUYCCKOM BCC-
YPOBHE. HUY KJINEHTOB,
Pabora ¢ (pakTOopamu, BIMSIOIIMMU Ha

- IOCTPOCHUHU, TNOAACPXKAHUUN U paCIIHupEC-

MPOIAXY. .
HHMM MOJIOKUTEIbHBIX OTHOIICHUI C KJIH-

[TocTpoeHre Makpo-CTpaTeruu.

. . EeHTaMU;
CocraBieHue MjaHa AecTBUiA Ha MaKpo-
YPOBHE. - Oonee 3(pdeKTUBHOM YIpaBICHUU CBOUM
[IpenBocxuleHre peakunu 1 A1eUCTBUI BpEMEHEM.

KJIMEHTA.
Co3saHue IEHHOCTH JIJIsT KIIMEeHTAa.

AyIUTOpHS: OTIBITHBIE COTPYIHMKM, 3aHUMAIOLIMECH MPOIaXKaAMU.
advancegroup [TponoKUTENBHOCTD: 2 THS.

Mockeaq, yn. Pasmep rpynmbl: 6-12 yeaoBek.
3oonornueckas, 30/2
Ten. (495) 605 86 64

605 88 40
www.advance-group.ru
advance@advance.aog.ru




	Ëèñò 1
	Ëèñò 2

